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Michael Michelini  迈理倪 

• Grew up in NorthEast USA (CT, NJ, NYC) 
• 3rd generation American born 

– Grandparents from Italy, Russia, France, Canada 
• First website in 1999 
• Selling online since 2003 
• Moved to China end of 2007 
!
E-commerce company selling home & gift products B2C in USA 

– Sourcing & logistics office in China 
– Call Center & marketing dept in Philippines 
– Bridge between USA  & China ecommerce companies 

!
Co-founded first Shenzhen coworking space -  Szteam 

Startup Weekend’s China Facilitator 

Latest venture – SocialAgent.me – helping companies find sales in China



The specific takeaways you’ll get.
                  Belief in Yourself, your high IQ 
!
                                        Passion For Your Pursuit 
!
           Embrace Risk     
!
                                  Group of Advisors & Team 
!
 Sell Your Vision 
!
             Connect the Dots Along the Way 
!
         Make Work/Life Balance a Priority



Can You Do It?



The solution.



“Everything around you 
that you call life was made 
up by people that were no 
smarter than you” 
                  - Steve Jobs



Believe in Yourself



“I have failed over, and over, 
and over in my life - and that 
is why…I succeed” 
                  - Michael Jordan



speaking in public 
podcast (listening to my own voice) 

Get Out of Your Comfort Zone



“The key to success, is 
massive failure” 
!

                 - Thomas Watson



Speaking in 
Public

Take Those Shots… Every Day

Recording 
Podcast Audio

Talking to 
Strangers

Selling Yourself

Asking for Help



Passion For Your Pursuit



Embrace Risk



!!!!!!!!!!!!!!!!!!

VISION

!!!!!!!!!
MISSION

Sell Your Vision !!!!!
Product



Lean Startup Board

3 things: Customer, Problem, Solution



Connect Dots Along the Way



Team: Ever Evolving Product



Work / Life Balance



Before solution (story or case study) 
#1.

Ideally narratives that expose your shortcomings, encounter objections, or illuminate key 
elements of the solution.









Before solution (story or case study)  
#2.





What you can do to take action now.
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